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Multinational enterprise groups tend to centralise their functions, such as support functions in a region that
is  economically  important  and  advantageous.  Particularly  interesting  cases  of  transfer  pricing  (TP)
determinations  and  valuations  involve  a  group’s  distributors  (intermediaries)  that  make  centralised
purchases of goods from the group manufacturers and sell them on to the group wholesalers. This article
looks at TP challenges in such economically linked transactions within the same global supply chain.
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